A REALITY SHOW STORY

The Five Feelings

how a person with a phone becomes someone people feel they

know
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You were never waiting to-be chosen. —

You understand the hero framing now. Here is the trap: assuming you need to be picked for
a real show, or hire a film crew. You do not. You need a phone and a small season of your

own that puts five specific feelings on screen. Show these five and a stranger stops watching
a video and starts feeling like they know you. That feeling turns a hero into a celebrity, and a

viewer into a fan who pays.
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T_he Undérdogz someone worth rooting for.

People root for the person climbing, not the person already at the top. Show that you are the
underdog, the one with further to go than everyone else in the room. The gap between

where you are and where you are headed is the exact thing that makes an audience want
you to win.
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The ééecfal Gift: progf you have something.

An underdog with no gift is just struggling. Show the thing you are genuinely good at, on
camera, actually doing it. Not claimed, demonstrated. The gift earns respect, and respect is

what makes people believe the climb is worth watching.

03



P

<4‘/ -

FEELING THREE ! ———

The Struggle:let them see it cost you.

Nobody roots for someone who looks like they were handed everything. People need to see

you struggle, doubt, and keep going anyway. The struggle is not weakness on camera. It is
the proof that makes the eventual win mean something, and the thing that makes a stranger

feel close to you.
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FEELING FOUR

The Special Method: the way that is yours.r

Many people do what you do. Your Special Method is the specific way you do it that no one
else does. Name it, show it, make it visibly yours. This is what separates you from everyone in

your category and gives people a reason to choose you, not just admire you.
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The Payoff Example: proof it actually Works.

End with a real example of what happens when someone goes all the way through this. What
they had before, what they have after, and that your method is what got them there. Proof

turns your story from inspiring into believable.
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/‘\E\f‘ﬁee]( gﬁan/ﬂ» strangers become fans.

“Show all five and )wu bUI|d a parasocial relationship: people feel they know you, look up to
you, and want to support you before you have ever met. That is how a hero becomes a
celebrity, and how attention becomes income. You do not need permission. You need a

phone and a pilot.
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